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dxf;+3sf ljleGg kl/ifb\x? Pj+ ul7t ;ldltx?n] to ul/Psf 

sfo{qmdx? ;DaGwdf cfjZos 5nkmn ug'{sf ;fy} dxf;+3sf] 
p2]Zo Pj+ nIo cg'?k x:tsnf pBf]u Joj;fos]f k|efjsf/L ljsf; 

Pj+ k|a4{g ug{ dxf;+3sf] cfufdL b'O{ jif]{ sfo{ of]hgf to ug]{ 
p2]Zon] @)^& r}q !# / 
!$ ut] o; dxf;+3sf] 

sfo{ of]hgf th'{df uf]i7L 
;DkGg eof] . uf]i7Ldf 

dxf;+3sf kbflwsf/L, 
sfo{ ;ldlt ;b:ox?, 
dxf;+3sf lgjt{dfg 

cWoIf, k"j{ cWoIfx?, 
kl/ifb\ Pj+ ;ldlt / x:
tsnf l8hfOg s]Gbsf 

k|ltlglwx? / ltgsf 

jif{ !^ r}q @)^^    c+s !)^

o; leq ============

* rfFbL u/–uxgf l8hfOg ljsf; ;DaGwL cGt/lqmof

* lhNnf x:tsnf tyf j:t'ut ;+3 ultljlw

* hfgsf/L

* x:tsnf lgsf;L ljj/0f

* EU Market Tips: Wooden 

   Home Decoration....

* ljljw

k/Dk/fut x:tsnf ;Lksf] ;+/If0f, ;+a4{gsf ;fy} g]kfnL x:tsnf pBf]u Joj;fosf] ;du| ljsf;, lj:tf/ Pj+ k|a4{g ug]{ p2]Zon] :yflkt ;lfjs 
g]kfn x:tsnf pBf]u ;+3 dxf;+3df kl/0ft eO;s]kl5 ;du| g]kfnL x:tsnf pBf]u Joj;fosf] Jofks ljsf; Pj+ k|a4{gsf nflu o;n] pko'Qm 
lqmofsnfkx? ;+rfng ub}{ cfPsf] 5 . o; qmddf dxf;+3sf] sfo{ Pj+ lqmofsnfknfO{ ;do;fk]If Pj+ k|efjsf/L ?kdf cl3 a9fpg dxf;+3sf] 
ljwfgdf klg ;fdlos kl/dfh{g ub{} cfPsf] 5 . @)^% ;fndf kl/dfh{g ul/Psf] dxf;+3sf] ljwfgn] dxf;+3df cfa4 ;b:ox?nfO{ ltgLx?sf] 
pBf]u Joj;fosf] k|s[ltsf cfwf/df pBf]u kl/ifb\, jfl0fHo kl/ifb\, cy{ kl/ifb\ / ;b:otf kl/ifb\ u/L rf/ kl/ifb\df juL{s/0f u/L k|To]s kl/ifb\df 
;DalGwt If]qaf6 k|ltlglwTj x'g] u/L Ps÷Ps hgf pkfWoIf /xg] u/L Joj:yf ul/Psf] 5 . oL kl/ifb\x?n] cf-cfk\mgf] If]qsf ;DalGwt ;b:o pBdL 
Joj;foLx?sf] ljBdfg ;d:of ;dfwfg ug{], dxf;+3sf] p2]Zo cg'?k kl/ifb\x?sf] nIo k|fKtLsf nflu pko'Qm sfo{qmdx? to ug]{, cfjZostf 
cg':ff/ cGo ;ldlt, pk;ldltx? u7g u/L kl/ifb\ ;DaGwL sfo{x? ;Dkfbg ug'kg]{ Joj:yf ul/Psf] 5 . o; ;Gbe{df ;DalGwt kl/ifb\x? Pj+ s]xL 
;ldltx?sf] sfo{lbzf Pj+ efjL sfo{qmd to ug]{ ;DaGwdf ljleGg r/0fdf 5nkmn tyf cGt/lqmof ;DkGg eO{ ;s]sf] 5 .

dxf;+3sf] of]hgf th'{df uf]i7L

-afFsL k[i7 @ df  ========_

;lrjx?, dxf;+3sf sf=d'=dxf;gb]{zs nufot sd{rf/Lx? 
u/L s/La $) hgfsf] ;xeflutf /x]sf] lyof] . 
 

sfo{qmdsf] z'ef/Dedf :jfut dGtJo /fVb} o; dxf;+3sf pkfWoIf 

>L xl/axfb'/ sfsL{n] dxf;+3sf] ;+zf]lwt gofF ljwfgn] ljleGg 
kl/ifb\x?sf] Joj:yf ul/Psf] rrf{ ub}{ x:tsnf If]qsf] k|efjsf/L 

ljsf;sf nflu ltgsf] sfo{ If]q Pj+ lhDd]jf/L ;d]t to ul/;s]sf] 
kl/k|]Iodf uf]i7Lsf] qmddf ljleGg kl/ifb\ tyf ul7t ;ldltx?sf] 
efjL sfo{ Pj+ sfo{qmd ;DaGwdf 5nkmn u/L dxf;+3sf] efjL 

of]hgf th'{df ug{ ;lqmo ;xeflutfsf nflu pkl:yt ;a}nfO{ cfu|x 
ug'{eof] . >L bLk uf]ljGb /fhsl0f{sf/n] ;xhstf{sf] ?kdf pQm 
uf]i7L ;+rfng ug'{ ePsf] lyof] . uf]i7L ;+rfngsf] qmddf ljleGg 

kl/ifb\x?, snf sf}zn ;ldlt, x:tsnf l8hfOg tyf ljsf; s]Gb| 
/ dxf;+3 ;lrjfnosf] tkm{af6 to ul/Psf cf-cfk\mgf If]qsf 

sfo{ Pj+ sfo{qmdx?af/] k|:t'lts/0f eof] . ;f] qmddf pBf]u 

dxf;+3sf] of]hgf th'{df uf]i7L ;~rfngsf] emns uf]i7Lsf] qmddf cfk\mgf] kl/ifb\ ;DaGwL efjL sfo{qmd af/] k|:t't ub}{
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dxf;+3sf] of]hgf th'{df uf]i7L - k[i7 ! sf] afFsL c+z==========_

g]kfnaf6 cTolws lgsf;L x'g] x:tsnfdf rfFbL u/ uxgfsf] dxTjk"0f{ of]ubfg /x]sf] 5 .  o; dWo]df o"/f]k, cd]l/sf nuufot klZrdL d'n'sx?df 
g]kfnL rfFbL u/ uxgf tyf j:t'sf] ahf/ /fd|f] /xFb} cfPsf] 5 . g]kfnL u/ uxgfsf] u'0f:t/ Pj+ df}lnstf ljz]iftfn] ubf{ cGt//fli6«o ahf/df 
o;n] /fd|f] :yfg cf]u6]sf] 5 . o;} ;Gbe{df klZrdL d'n'sx?df al9 rNg], pkef]Qmfn] /f]Hg] rfFbL u/ uxgfsf l8hfOg, jt{dfg ;dodf uxgfsf] 
l8hfOgsf] 6«]08, uxgfsf] l8hfOg ljsf; ubf{ ljrf/ k'¥ofpg' kg]{ ljljw kIfaf/] hfgsf/L k|bfg u/L rfFbL u/ uxgfsf] lgsf;L clea[l4 ug{ 
;xof]u k'¥ofp]g p2]Zon] dxf;+3 cGtu{t ;+rflnt x:tsnf l8hfOg tyf ljsf; s]Gb| / /f]6/L Snj, 7d]nsf] ;+o'Qm cfof]hgfdf dxf;+3sf 
;b:o kmd{ ofs P08 olt OG6/k|fOh]hsf] ;d]t ;+nUgtfdf @)^^ r}q % ut] nlntk'/df klZrdL d'n'sdf u|fX\otf kfPsf rfFbL u/ uxgf l8hfOg 
;DaGwL cGt/lqmofsf] cfo]hgf ul/of] . sfo{qmddf rfFbL u/ uxgf j:t' pTkfbgdf ;+nUg s/La @) hgf pBdL Joj;foLx?sf] ;xeflutf /x]sf] 
lyof] eg] pQm cj;/df ltgLx?af6 pTkflbt rfFbL u/ uxgfx? k|blz{t ul/Psf] lyof] .

pQm cj;/df sfo{qmdsf] dxTjaf/] k|sfz kfb}{ o; dxf;+3sf 

cWoIf >L ljsf;/Tg wfVjfn] j:t'sf] u'0f:t/Lotf a9fO{ 

j:t'sf] ahf/ Pj+ lgsf;L k|a4{g ug{ j:t'sf] :j?k Pj+ 

l8hfOgn] dxTjk"0f{ e"ldsf lgjf{x ug]{ atfpg' eof] . o; 

qmddf pxfFn] x:tsnfsf] l8hfOg ljsf;sf ;fy} rfFbL uxgfsf] 

u'0f:t/ Pj+ lgsf;L k|a4{gsf nflu dxf;+3n] lgjf{x ub}{ 

cfPsf ljleGg lqmofsnfksf ;DaGwdf hfgsf/L u/fpFb} 

l8hfOg lj1af6 dxTjk"0f{ 1fg l;sL Jojxf/df ptfg{ cfu|x 

ug'{eof] . o; qmddf ofs P08 olt OG6/k|fOh]hsf k|aGw 
lgb]{zs >L :joDe'/Tg t'nfw/n] cfk\\mgf] sDkgLsf nflu 

l8hfOg k/fd;{ ug]{ g]b/Nof08sL l8hfOg lj1 >LdtL lk|m8f 
af8f]S; sf] kl/ro Pj+ l8hfOg ;DaGwL sfo{af/] hfgsf/L 

u/fpg' eof] . 

pQm cj;/df g]b/Nof08sL l8hfOg lj1n] cfk"mn] u/ uxgfsf] 
l8hfOg ljsf; ;DaGwL @) jif{sf] sfo{ cg'ej ;+ufn]sf] 
atfpFb} cfk\mgf] sfo{ cg'ej / l8hfOg ljsf; ;DaGwL ljljw 

kIfaf/] hfgsf/L u/fpg' eof] . ;f] qmddf pxfFn] j:t'sf] lbuf] 
Joj;flos Pj+ lgsf;L k|a4{gsf nflu ;DalGwt lgsf;Lstf{, 

pkef]Qmfsf] rfxgf Pj+ cfjZostf cg';f/ ;do;fk]If j:t' 
Pj+ l8hfOg ljsf; ug{'kg]{ cfjZostfdf hf]8 lbg' eof] .

pQm cj;/df pxfFn] ;xefuLx?af6 pTkflbt rfFbLsf ljleGg 
j:t'x?sf] uxg cjnf]sg u/L tt\;DaGwL cfk\mgf] k|ltlqmof 

rfFbLsf] u/–uxgf l8hfOg ljsf; ;DaGwL cGt/lqmofsf] emns

rf“bL u/–uxgf l8hfOg ljsf; ;DaGwL cGt/lqmof 

kl/ifb\, jfl0fHo kl/ifb\, cy{ kl/ifb\ / ;b:otf kl/ifb\sf] 
tkm{af6 ;f] kl/ifb\sf ;efkltx? qmdzM >L wd{/fh zfSo, 
>L xl/axfb'/ sfsL{, >L x]d/Tg zfSo / >L ls/0fs'df/ 8+uf]nn] 
k|:t't ug'{ eof] . o;} u/L x:tsnf l8hfOg tyf ljsf; s]Gb|, 
snfsf}zn ;ldlt / dxf;+3sf] ;lrjfnosf] tkm{af6 qmdzM 
s]Gb|sf cWoIf >L ls/0fs'df/ 8+uf]n / sf=;=;= >L ;'lgn 
lrqsf/, sfo{ ;ldlt ;b:o >L k|r08 zfSo / dxf;+3sf s=d'= 
dxflgb]{zs >L lblnk vgfnn] k|:t't ug'{eof] . tt\kZrft 
k|:t't ljifox?df ;d"xut 5nkmn u/L dxf;+3sf] p2]Zo Pj+ 
cfjZostfsf] cfwf/df k|fyldstf lbO{ dxf;+3sf] cfufdL b'O{ 

jif]{ sfo{ of]hgf th'{df ul/of] .
cGtdf o; dxf;+3sf cWoIf >L ljsf;/Tg wfVjfn] uf]i7Ldf ;lqmo 
;xefuL eO{ ;du| x:tsnf pBf]u Joj;fosf] k|efjsf/L ljsf; 
ug{ dxf;+3sf] cfufdL sfo{ of]hgf tof/ ug{ ;xof]u ug'{ ePsf]df 
;xhstf{ nufot pkl:yt ;a}df xflb{s cfef/ JoQm ug'{eof] . ;f] 
qmddf pxfFn] uf]i7Ln] dxf;+3sf] efjL sfo{ lbzf to u/]sf] atfpFb} 
pxfFn] ;du| x:tsnf If]qsf] k|a4{gsf nflu dxf;+3n] k"0f{ ?kdf 
sfof{Gjog ub}{ hfg] k|la4tf JoQm ub}{ cfk\mgf] If]qaf6 lg/Gt/ 
;xof]usf nflu ;d]t ckLn ug'{eof] .

JoQm ug'{sf ;fy} ljZj ahf/sf] dfu cg'?k tL pTkfbgx?sf] 
l8hfOg kl/dfh{g, l8hfOg ljsf; ug{ pkof]uL ;'emfjx? ;d]t 
k|bfg ul/Psf] lyof] . pxfFn] cfl6{:6 / l8hfOg/aLrsf] leGgtf 

cf}NofpFb} b'a} kIfnfO{ ;dfof]hg u/L pkef]Qmfsf] rfxgf / ahf/

sf] dfu adf]lhd j:t' l;h{gf ug{ ;Ifd x'g'kg]{ / ltgsf] ahf/ 

k|a4{gsf nflu plrt kxn ug'{kg]{ atfpg' eof] . l8hfOg ljsf; 
;DaGwL 5nkmnsf] qmddf ;xefuLx?n] ljleGg lh1f;f /fVg'sf ;fy} 

cfk\mgf egfOx? /fv]sf lyP . sfo{qmdsf] cGtdf >f]tJolQm, 
;xof]uL, ;xefuL Pj+ ;Da4 ;a}df wGojfb 1fkg ub}{ o; dxf;+3sf 
pkfWoIf Pj+ ;f] s]Gb|sf ;efklt >L ls/0f s'df/ 8+uf]nn] ;f] s]Gb|af6 

;+rflnt x:tsnf l8hfOg ljsf; ;DaGwL sfo{ Pj+ sfo{qmdaf/] 
hfgsf/L u/fpFb} l8hfOg lj1af6 JoQm hfgsf/LnfO{ Jojxf/df 

ptf/L Joj;flos nfe lng cfu|x ug'{eof] .
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lhNnf x:tsnf tyf j:t'ut ;+3sf ultljlwx?

nlntk'/ x:tsnf ;+3

nlntk'/df cjl:yt wft'snf tyf d"lt{snfdf ;+nUg pBdL 
Joj;foLx?nfO{ d"lt{x?sf] ;xL klxrfg ug{ ;Ifd t'Nofpg'sf 
;fy} u'0f:t/Lo d"lt{snf pTkfbg ug{ 6]jf k'¥ofpg] p2]Zon] 
o; dxf;+3df cfa4 nlntk'/ x:tsnf ;+3åf/f Jofkf/ tyf 
lgsf;L k|a4{g s]Gb|sf] ;xof]udf @)^^ sflt{s @( b]lv df3 
@* ut] ;Dd nlntk'/df cfOsf]gf]u|fkmL tyf d'vfs[lt ;DaGwL 
k|lzIf0f ;+rfng ul/of] . pQm k|lzIf0fdf z}4flGts kIfdf lj1 
>L lbks hf]zLn] cfOsfgf]u|fkmL ;DaGwL ljifout hfgsf/L 
k|bfg ul/Psf] lyof] eg] dvfs[lt s'FbfO{ / tt\ ;DaGwL ljifodf 
lj1 >L k|lbk zfSo / >L lj/]Gb| zfSon] Jojxfl/s 1fg tyf 
;Lk k|bfg ul/Psf] lyof] . pQm k|lzIf0fdf s/La $% hgf 
wft'snf Pj+ d"lt{snf If]qdf ;+nUg pBdL Joj;foLx?sf] 
;xeflutf /x]sf] lyof] .   

;f] ;+3sf pkfWoIf >L bLk]Gb| zfSosf] ;efkltTj Pj+ Jofkf/ 

tyf lgsf;L k|a4{g s]Gb|sf sfo{sf/L lgb]{zs >L /d]zs'df/ 
>]i7sf] k|d'v cfltYodf nlntk'/df @)^& h]i7 ^ ut] Ps 
sfo{qmdaLr pQm k|lzIf0fsf] ;dfkg ul/of] . pQm cj;/df 
:jfut dGtJo /fVb} ;f] ;+3sf pkfWoIfn] ;f] ;+3sf ljljw 
ultljlwx? ;DaGwL hfgsf/L u/fpg' eof] . o;}u/L ;f] ;+3sf] 
wft' d"lt{snf j:t' ljsf; ;ldltsf ;+of]hs >L lj;/fd 
l;+ n] k|lzIf0fsf] p2]Zo, dxTj Pj+ ;+rfng ;DaGwdf k|sfz 
kfg'{ ePsf] lyof] . pQm cj;/df k|d'v cltly >L /d]z 
>]i7 / o; dxf;+3sf k"j{ cWoIf Pj+ ;f] ;+3sf ;Nnfxsf/ 
>L OGb|axfb'/ zfSon] cf-cfk\mgf egfO{ /fVb} nlntk'/l:yt 
x:tsnf pBf]u Joj;fosf] k|a4{gsf nflu ;f] ;+3 ;zQm 
?kdf nfUg'kg]{ atfpg' eof] . cGtdf ;f] ;+3sf sf]iffWoIf 
>L /fh]Gb|/fh ah|frfo{n]  k|lzIf0f ;kmntfk"j{s ;DkGg ug{ 
;xof]u ug]{ ;a}df wGojfb 1fkg ul/Psf] lyof] .

lgof{t k|a4{gsf nflu sdl;{on sfplG;nsf] Joj:yf 

d'n'ssf] cfly{s ;'wf./df lgsf;Lsf] k|d'v e"ldsf /x]sf] 

x'G5 . b]zdf ljBdfg cGof}n Pj+ cl:y/ kl/l:ylt nufot 

ljb]zdf cjl:yt s"6gLlts lgof]u jfl0fHo b"tfjf;x?af6 

k|efjsf/L e"ldsf lgjf{x x'g g;Sbf b]zsf] lgof{t Jofkf/df 

gsf/fTds c;/ kg{ hfg'sf ;fy} d'n'ssf] Jofkf/ 3f6f 

lbgfg'lbg a9\b} uPsf] 5 . 

o; ;Gbe{df lgof{t Jofkf/sf] k|a4{gsf nflu jfl0fHo 

gLltdf ;do;fk]If Joj:yf ul/g'sf ;fy} ljleGg b]zx?df 

/x]sf g]kfnsf] s'6gLlts  lgof]u / jfl0fHo b"tfjf;x?nfO{ 

;zQm Pj+ lqmofzLn agfpg cfjZos kxn x'Fb} cfPsf] 

5 . o; qmddf cg'ejL Pj+ bIf hgzlQmsf] Joj:yf u/L 

d'n'ssf] låkIfLo, If]qLo / ax'kIfLo Jofkf/ clea[l4sf nflu 

;/sf/n] ljleGg dn'sdf /x]sf s'6gLlts lgof]ux?df 

sdl;{on sfplG;n k7fpg] tof/L ul//x]sf] atfOPsf] 

5 . dGqfnosf cg';f/ xfn ljleGg d'n'sx?df o:tf] 

Joj:yf ePtf klg cd]l/sfsf] jfl;Ë6g, :jL6h/Nof08sf] 

h]g]ef, a]lNhodsf] a|;]N;, ef/tsf] lbNnL, rLgsf] a]OlhË, 

xªsª, hfkfgsf] 6f]lsof], yfO{Nof08sf] a}+ss, stf/sf] bf]xf 

nufotsf b]zx?sf] g]kfnsf] s'6gLlts lgof]udf yk 

sdl;{on sfpflG;nx?sf] Joj:yf ul/g nfu]sf] ;d]t 

hgfOPsf] 5 . d'n'ssf] a9L lgof{t Jofkf/ ;+efjgf /x]sf] 

cfwf/df jfl0fHo gLlt @)^% cg'?k oL Jofkf/ s'6gLlts 

lgof]udfkm{t lgof{t;+u dfq ;DalGwt sfo{x? ;Dkfbg 

x'g] / o;af6 cfpg] lbgdf  lgof{t Jofkf/df k|efjsf/Ltf 

cfO{ b]zsf] Jofkf/ 3f6f Go"g ug{ 6]jf k'Ug] ck]Iff ul/Psf] 

5 . ;fy}] jfl0fHo gLltdf to ul/Psf !( j6f j:t', 

cn}+rL, skmL, lrof pmgL, un}+rf, h6La'6L, tof/L kf]zfs, 

klZdgf, x:tsnf ;fdfg, t/sf/L / aLp, bfn, k'ik, kTy/, 

u/ uxgf, k|zf]lwt 5fnf, xft] sfuh, dx, h'gf/ cflbsf] 

lgof{t clea[l4sf nflu ;DalGwt lgof]ux?af6 ;do;fk]If 

kxn ul/g] atfOPsf] 5 .

hfgsf/L

cfOsf]gf]u|fkmL tyf d'vfs[lt k|lzIf0f ;dfkg
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o; dxf;+3sf] lgsf;L tYof+s cg';f/ ut cfly{s jif{ @)^%÷^^ >fj0fb]lv kf}if d;fGt;Dddf s'n ?= 1,67,47,29,601.  a/fa/sf] ljleGg 
x:tsnfsf j:t'x?sf] lgsf;L ePsf]df o; cfly{s jif{ @)^^÷^& >fj0fb]lv kf}if d;fGt;Dddf s'n    ?= 1,47,12,45,542. a/fa/sf] 
ljleGg x:tsnfsf j:t'x? lgsf;L ePsf] 5 . ut jif{sf] t'ngfdf cf=j= @)^^÷^& sf] ;f]xL cjlwdf x:tsnfsf j:t'x?sf] lgsf;Ldf 
!@=!% k|ltztn] lu/fj6 cfPsf] 5 . dxf;+3sf] lgsf;L tYof+s cg';f/ o; jif{ klZdgf, pmgLsf ;fdfg, wft'sf d"lt{, x]Dk cNnf]sf ;fdfg, 
l;Nssf ;fdfg, ;'lthGo j:t', 9fsfsf ;fdfg, cGo 6]S;6fOnsf ;fdfg, sfi7snf, kf}ef -yfGsf_, w'khGo j:t', 5fnfhGo ;fdfg, 
a]tafF;sf ;fdfg / kf]t]sf ;fdfg cflbsf] lgsf;Ldf ut jif{sf] t'ngfdf lu/fj6 cfPsf] b]lvG5  eg]  s]xL cGo x:tsnfsf j:t'x?sf] 
lgsf;Ldf dfq ut jif{sf] ;f]xL cjlwsf] t'ngfdf a[l4  ePsf] kfOPsf] 5 . ;f] cjlwdf ljZjsf &) eGbf a9L d'n'sx?df x:tsnfsf j:
t'x?sf] lgsf;L ePsf] lyof] .

x:tsnf lgsf;L ljj/0f
cf=j=@)^^÷^&, ->fj0f – kf}if_ 

qm=;+=

;fdfg ljj/0f 
s'n lgsf;L + / - ut jif{sf] t'ngfdf

@)^^÷^& sf] k|ltzt
lgsf;L cGt/

@)^^÷^& sf] s'n
lgsf;Ldf k|ltzt c+z>fj0f b]lv kf}if;Dd 

cf=j=2065÷66 cf=j=2066÷67 

! klZdgf   471,007,954     299,187,425 -36=48_ 20=34 
@ pmgLsf ;fdfg    281,365,683     237,147,707 -15=72_ 16=12 

# rf“bLsf u/ - uxgf    188,412,046     194,885,033 3=44 13=25 

$ wft'sf d"lt{   179,594,807     169,530,626 -5=60_ 11=52 

% xft] sfuhsf ;fdfg    133,380,950     137,042,418 2=75 9=31 

^ x]Dk tyf cNnf]sf ;fdfg    17,971,458      14,266,137 -20=62_ 0=97 

& l;Nssf ;fdfg    68,056,485     53,762,071 -21=00_ 3=65 

* ;"tLhGo ;fdfg    62,968,137     59,416,942 -5=64_ 4=04 

( cGo 6]S;6fOnsf ;fdfg     3,535,506      2,593,719 -26=64_ 0=18 

!) 9fsfsf ;fdfg     2,153,945      1,249,445 -41=99_ 0=08 

!! km]N6hGo ;fdfg    137,439,453     166,960,813 21=48 11=35 

!@ sfi7snfsf ;fdfg    31,641,458      23,459,512 -25=86_ 1=59 

!# kf}ef -yfGsf_     6,966,186      5,044,898 -27=58_ 0=34 

!$ xf8 tyf l;+usf ;fdfg     9,363,441     10,479,451 11=92 0=71 

!% ;]/fldS;sf ;fdfg    10,002,153      12,527,339 25=25 0=85 

!^ w'khGo j:t'     8,633,955      7,887,209 -8=65_ 0=54 

!& 5fnfhGo ;fdfg     9,592,209      5,828,431 -39=24_ 0=40 

!* kf]t]sf ;fdfg     4,668,064      4,599,657 -1=47_ 0=31 

!( a]taf“;sf ;fdfg     1,239,682      1,036,289 -16=41_ 0=07 

@) k|:t/snfsf ;fdfg     2,213,313      2,550,730 15=24 0=17 

@! Knfl:6ssf ;fdfg    14,228,475      5,887,952 -58=62_ 0=40 

@@ ljljw     30,294,243     55,901,738 84=53 3=80 

hDdf   1,674,729,601    1,471,245,542 -12=15_ 100=00 

qm=;+= lgof{t x'g] b]z lgsf;L kl/df0f S'n lgsf;Ldf 
k|ltzt c+z

qm=;+= lgof{t x'g] b]z lgsf;L kl/df0f S'n lgsf;Ldf 
k|ltzt c+z

! cd]]l/sf    390,443,715 26=54 !! ci6«]lnof    33,639,270 2=29 
@ hd{gL    172,933,446 11=75 !@ a]lNhod    28,930,914 1=97 
# a]nfot    114,429,216 7=78 !# ef/t    23,542,883 1=60 
$ hfkfg   111,704,896 7=59 !$ rLg    23,169,314 1=57 
% k|mfG;    92,225,175 6=27 !% ltAat    21,351,184 1=45 
^ Sofgf8f    87,370,425 5=94 !^ l:j8]g    20,801,665 1=41 
& O6fnL    70,393,906 4=78 !& tfOjfg    20,034,616 1=36 
* g]b/Nof08;\    41,704,648 2=83 !* :k]g    17,995,441 1=22 
( l:j6h/Nof08    39,550,897 2=69 !( xªs·    15,054,538 1=02 
!) 8]gdfs{    35,123,458 2=39 @) gj]{    11,524,871 0=78 

x:tsnfsf j:t'x? lgsf;L x'g] k|d'v d'n'sx?
cf=j= @)^^÷^&, >fj0f - kf}if
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Useful EU MARKET TIPS: 
WOODEN HOME DECORATION AND ACCESSORIES

The wooden home decoration and accessories market is expected to show some 
growth again and recover, especially because products with a natural look, like 
wood, are increasingly popular in EU. Thus when people do have confi dence 
again they are expected to spend on natural looking products.

This survey aims to provide product-specifi c market information. By focusing 
on the EU market(s) for one product(group), this document provides additional 
in-depth information, complementary to the more general information and data 
provided in the CBI market survey ‘The home decoration and accessories market 
in the EU’, which can be downloaded from http://www.cbi.eu/marketinfo 

1 Market description: consumption and production
The statistics on production and consumption of wooden home decorations 
and accessories should be treated with some caution. Consumption can only 
be calculated as ‘apparent consumption’: being the sum of production + imports 
– exports, which unavoidably gives some distortions. Not all countries supply 
production data, and the countries that do report their production tend to under-
report production where there are many smaller producers. Both production 
and consumption data give only a general picture. Also, please note that the 
Eurostat database is not completely exhaustive in its information and one should 
be careful interpreting the data.

Consumption
The EU-27 is one of the leading markets in the world for wooden home decora-
tions and accessories (frames, statuettes and caskets), valued at € 1.3 billion 
in 2007, according to Eurostat. The wooden home decoration and accessories 
market has decreased by 1.0% in value on average annually over the period 
2003-2007, according to Euromonitor. During the period 2003-2007 in the EU, 
Frames experienced a decrease in consumption while Statuettes and caskets 
increased slightly. The decrease in sales value that the market for wooden home 
decoration and accessories is experiencing is partly due to decreasing prices. 
According to the agencies conducting sector-specifi c research in the fi eld, the 
wooden home decoration and accessories market is likely to show no growth 
in the coming years. This is mainly due to the fall in consumer confi dence as a 
result of the economic crisis. When the recession is over, and expectations are 
that the EU will start to recover in 2010, expenditure on home decorations and 
accessories is expected to recover again.

Major trends and variations among countries
Wooden products have both a functional and a decorative purpose. In the 
EU, there is generally a growing interest in wooden products, caused by the 
increasing demand for products with a natural look. There is also a tendency to 
replace plastics with wooden products, because of the luxurious and classical 
look which wood gives to products. Furthermore, there is a growing demand for 
products with a personal and emotional touch. Consumers are willing to pay a 
higher price for unusual and special products. EU consumers value the style, 
quality of construction and functionality of the product.

2 Trade channels for market entry
This chapter gives a brief overview of the distribution of wooden home decora-
tions and accessories. Furthermore it contains an overview of relevant distribution 
intermediaries (retail chains, importers/wholesalers, agents, etc.). 

Distribution intermediaries
The trade structure of wooden home decorations and accessories in the EU is 
complex, as wooden home decorations and accessories are distributed through 
many different intermediaries and retailers. Figure 2.1 gives a simplifi ed picture 

of the trade structure in the wooden home decoration and accessories market, 
and it shows the basic relationships between the various kinds of intermediar-
ies. As can be seen, wooden home decoration and accessories reach the end 
users through a number of different intermediaries.

Most important distribution channels for developing 
country exporters

While most intermediaries discussed can be of interest, the most common 
trade channels for producers from developing countries are summarized 
here together with examples of the trade channels in one of the researched 
markets, including the company website address:

Agents - The agent is an intermediary between buyer and seller, usually 
working on commission, and representing either the producer / export market-
ing organization (selling agent) or the importer-wholesaler / retailer (buying 
agent). Agencies can vary in size from a single person, representing only a 
few companies, to large organizations working for large retail chains or import-
ers, managing hundreds of suppliers and having a full sales staff. Production 
control and safeguarding smooth logistics are among the usual tasks for an 
agent. Agencies are usually combined with importer/ wholesalers, acting as 
an agent for some products or producers, and as an independent importer 
for others. An example is Abels in Germany (http://www.abels-handelsbuero.
de/start.htm).

Importers/wholesalers - The integration of the formerly separate 
functions of importer and wholesaler has become very common in the EU. 
Although separate importers and wholesalers do still operate, they form only 
a small minority. The wholesaler has become a dominant factor in the market 
for wooden home decorations and accessories together with retailers. Both 
have a dominant position in the market because they offer the easiest way 
for exporters to send their goods abroad, mainly because the producers then 
only need to deal with one organization, which makes the whole process faster 
and cheaper compared to the other opportunities. They are very knowledge-
able about fashion and trends, have an extensive buying and sales staff, 
and often hold stock. Importers-wholesalers sell to both individual shops 
and retail chains. An example is Arte in Germany (http://www.arteimport. 
de/index.html).

Buying Groups - As the purchasing of a collection is very time- and 
knowledge-intensive, individual retailers can work together in a buying group. 
The buying group can offer different forms of co-operation, from simple buying 
and importing to offering a complete shop formula in a franchise structure. 
An example in The Netherlands is Intres (http://www.intres.nl/Pages/default.
aspx).

Retailers - The largest chains of shops, whether department stores, furniture 
retailers, garden centres or hypermarkets, usually have their own buying staff 
and, with wholesalers, often offer the easiest way to export. The number of 
links in the chain from producer to consumer is thus limited to one, resulting 
in high cost effi ciency and control over the buying process. Examples are 
Ikea from Sweden http://www.ikea.com) and Marks and Spencer from the 
UK (http://www.marksandspencer.com/).

Export marketing organizations - When individual producers are 
too small to contact foreign buyers, they can bundle their efforts into an 

(Contd. in Page 6.......)
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export marketing company. This can be a separate company, buying from 
the producers and selling to the importer-wholesaler, or an initiative by the 
producers, in the form of a cooperative or a company owned by producers. 
An example is Tara Projects in India http://www.taraprojects.com/).

Retail trade
There are hardly any shops selling just wooden home decorations and ac-
cessories, but many outlets sell home decorations, of which wooden home 
decorations and accessories form part of their stock. The largest operators 
in the market are international retail chains like IKEA (originally from Swe-
den), Casa (Belgium), Habitat (UK) and large importers/wholesalers like 
Haans (The Netherlands), Gunther Lambert (Germany), Becara (Spain). 
However, none has a dominant market share in wooden home decorations 
and accessories, although IKEA’s share is probably the largest. Next to 
these larger companies, there are tens of thousands of smaller importers, 
wholesalers and retailers.

Another feature of the European market for home decorations and accesso-
ries is the wide diversity of retail forms. Below the most important retail forms 
are summarized and examples of those retail forms in one of the different 
researched markets are given by means of company websites:

• specialised retailers (for example http://www.casashops.com)
• department stores (http://www.debenhams.com)
• mail-order catalogues (http://www.neckermann.com)
• super- and hypermarkets (http://www.carrefour.com)
• DIY (Do It Yourself) stores and garden centres (http://www.intratuin.nl/)
• E-shops (http://www.lauraashley.com)
All retailers can operate individually or as part of a chain.

General Trends and Developments

� There are no specifi c brands for wooden home decorations and 
accessories. Brands are usually linked to a shop, and attached to 
the complete collection. There is, however, a trend of large brands 
in the fashion market moving into the market for interior articles, for 
example Zara Home (Spain), Sissyboy Homeland (The Netherlands) 
and Benetton home collection (Italy).

� There is a defi nite trend towards the shortening of the distribution 
chain in order to cut costs, especially for the larger organisations.

� On the other hand, there is an opposing trend of enlarging the 
distribution chain. Both producers and importers see advantage in 
outsourcing labour- and cost-intensive activities. It can be worthwhile 
to work with an export marketing organisation or selling agent instead 
of employing in-house sales staff. On the buying side, we see a trend 
towards outsourcing the buying efforts to buying agents.

� Many importers, whether they are retailers, importer/wholesalers 
or agents, ask for exclusivity when they buy a product. The reason 
is to reduce the possibility of the appearance of the same product 
on the market in other retail outlets at a lower price. Against this 
exclusivity, the buyer usually offers a large order, or regular repeat 
orders. Furthermore, exclusivity is usually limited in time and/or to 
a specifi c country.

� Another important cost factor is the cost of holding stock. To minimize 
these costs, importers often choose to split up an order into several 
consignments, if this is feasible in view of the costs of transport and 
handling. 

� There is a movement towards ever-shorter lead times. To be able to react 
rapidly to the changing market, importers tend to place their orders as late 
as possible. Buyers often demand that exporters maintain a certain stock 
level of fi nished products, to be shipped on demand. 

Price structure
The most traditional route for wooden home decorations and accessories from 
producer to the end user is as follows: producer -> importer/wholesaler/buying 
group/retail chain2 -> retailer - > end user. Below you will fi nd an indication of the 
average margins. Please note that information on margins should always be updated 
and checked for the specifi c product/market combination.

Since the number of links in the export chain can differ, as can the quality and 
contents of each link, it is impossible to give a standard overview of costs and 
margins for the different phases in the export process. However, there is a rule 
of thumb in the market for interior articles and home decorations that an article 
with an FOB (Free on board) price of € 1 will cost around € 4 to € 5 in the shop 
in Europe. For more information on FOB prices we refer to http://en.wikipedia.
org/wiki/Free_On_Board.

3 Trade: imports and export
Imports
Total EU-27 wooden home decoration and accessories imports for the year 2007 
amounted to € 806 million. In comparison to 2003, imports have increased in value 
by about 23% in total or 5.2% on average annually.

At the same time, wooden home decoration and accessories import volume for the 
year 2007 was 332 thousand tonnes. In comparison to 2003, the volume of imports 
has increased by about 49% in total or 11% on average annually.

It is interesting to note that imports have increased both in value and volume whilst 
consumption has decreased slightly but this can be explained by a large decrease 
in production in the EU-27. Expectations are that the production in the EU-27 will 
keep decreasing and that producers from developing countries will play a big role in 
taking over this production. Thus, imports into the EU-27 are expected to increase, 
especially after the economic crisis is over, when the demand for wooden home 
decoration and accessories is increasing again. The value of imports is expected to 
show little growth, also in the long run, due to the fact that import prices are falling 
worldwide and a lot of imports come from Asian countries that are dedicated to the 
lower price segments.

Opportunities and threats
T Many EU producers have shifted their production to DCs to benefi t from the 
production advantages. Especially producers of low capital, highly labour-inten-
sive products choose to outsource their production. They combine their effi cient 
and high-quality production systems with the low labour costs in the developing 
countries. Outsourcing their production to cheap(er) contract producers is also a 
popular way to benefi t from the more favorable conditions in these countries. This 
development, in turn, has offered the local producers in developing countries a 
chance to copy the new technologies and production systems. Therefore, the quality 
of their products has improved considerably. Especially China has taken advantage 
of these developments and therefore poses an increasing threat to EU producers, 
but also to other producers from developing countries.

T Furthermore, the outsourcing trend has given producers in these countries the 
opportunity to learn the preferences of the EU market consumers. Eastern Euro-
pean countries such as Poland, Czech Republic, Romania and Hungary, though 
not considered developing countries, have also benefi tted from the outsourcing 
by EU-producers. These countries are therefore considered to be the most impor-

(Contd. in Page 7.......)

(Contd. from Page 5.......)



x:tsnf ;dfrf/

7

tant competitors of the developing countries. The producers in Eastern Europe 
distinguish themselves by employing a differentiation strategy based on superior 
quality in each segment and product, since they are not able to compete with the 
low Asian prices.

T As already mentioned, European consumers are aware of environmental issues. 
When you produce wooden products for export to the EU-27 you should be aware 
of the laws and regulations in the EU concerning wood and its origin. Uncertifi ed 
products can be hard to sell in the EU-27 or can generate a lot of bad publicity. More 
on laws and regulations in the EU can be found in Chapter 5 on market access 
requirements. Nevertheless, because products with a natural look, like wood, are 
increasingly popular, this still creates an opportunity for DC producers.

The same development or trend can be an opportunity for one exporter and a 
threat for the other; exporters should analyze if these developments represent an 
opportunity or a threat and the outcome of this analysis depends on the specifi c 
situation of an exporter. We refer to Chapter 7, of the EU survey ‘The home 
decoration and accessories market in the EU’, (2009)

Website address for information on Opportunities and 
Threats.
EU Expanding Exports Helpdesk - http://exporthelp.europa.eu/
Eurostat – http://epp.eurostat.ec.europa.eu - offi cial statistical offi ce of the EU
International Chamber of Commerce, (http://www.iccwbo.org)
International Trade Centre UNCTAD/ WTO,  (http://www.intracen.org)
European Union (offi cial site) (http://europa.eu/)

5 Market access requirements

As a producer in a developing country preparing to access any country in the 
EU, you should be aware of the market access requirements of your trading 
partners and the government. Requirements are defi ned through legislation and 
through labels, codes and management systems. These requirements are based 
on environmental, consumer health and safety and social concerns. You need to 
comply with EU legislation and have to be aware of the additional non-legislative 
requirements that your trading partners in the EU might request. 

For information on legislative and non-legislative requirements, go to ‘Search 
CBI database’ at http://www.cbi.eu/marketinfo, select your market sector and 
target country in the category search, click on the search button and click on 
market access requirements.

Packaging, marking and labelling
General information on packaging, marking and labelling can be found in 
Chapter 6 in the CBI market survey (‘The home decoration and accessories 
market in the EU’, 2009).

Packaging is a vital part of successful export operations. Export packaging 
has to comply with a number of additional requirements as exporting implies 
longer transport, rougher handling and tougher competition than domestic 
trading. Consumer packaging has changed a good deal in recent years. 
Packaging no longer serves the purposes of distribution and protection, but 
plays an important role in image building, communication and environmental 
protection.

According to the CBI Export Planner, packaging serves three basic func-
tions:
T It protects your product during transportation
T It breaks down your product to sellable units or simply makes the product 
easily accessible for consumers
T It conveys a message to the buyer/consumer: Products from developing 
countries generally have a long distance to travel before reaching their 
destinations in the EU. It is very important that close attention is paid to the 
packaging of products. Good packaging protects products from, for example, 
the fl uctuations and extremes of temperature, relative humidity, vibration and 
shock, impact, getting wet and getting lost.
European Union (offi cial site) (http://europa.eu/)
European timber trade association (http://www.febo.org/)
Business to business marketplace for timber and wood products
(http://www.globalwood.org/trade/corpview.asp)
Business to business marketplace for wooden accessories (http://www.
woodenaccessories.com/)
(Source: CBI Website)

(Contd. from Page 6.......)

ljljw ;+3 ;+:yf ultljlwx?

ltAat Jofkf/ ;xhLs/0f ul/g]

g]kfn ltAat rLgaLr w]/} klxn]b]lv cfk;L jfl0fHo tyf Jofkf/ ultljlwx? ;+rfng x'Fb} cfPtf klg ;do ;dodf k/l:ylt hGo 

sf/0fx?n] ubf{ Jofkf/ ;+rfngsf] qmddf Joj;foLx?n] ljleGg sl7gfO{ tyf ;d:of ef]Ug' kl//x]sf] / ;d:of k'msfpg nflu 

;/sf/af6 kxn ;d]t x'Fb} cfPsf] 5 . o; ;Gbe{df g]kfn rLg ltAataLrsf] Jofkf/ ;xhLs/0fsf nflu Ps ;ldlt u7g ul/Psf] 

hgfOPsf] 5 . pQm ;ldltsf] xfn} ;DkGg a}7sdf oL d'n'sx?sf] cfk;L jfl0fHo tyf Jofkf/ ;xhLs/0f Pj+ ;'wf/sf ;DaGwdf 

5nkmn eO{ tt\ ;DaGwL ;xdtL ePsf] 5 . pQm a}7sdf g]kfnsf] tkm{af6 jfl0fHo dGqfnosf ;x ;lrj >L ;'o{ l;njfnn] / 

ltAatsf] tkm{af6 ltAat hg ;/sf/sf] jfl0fHo ljefusf dxflgb]{zsn] g]t[Tj ug'{ ePsf] lyof] . jftf{sf] qmddf d'n'sx?sf] cfk;L 

Jofkf/ ;xhLs/0fsf nflu k|j]zf1f agfpg], ;efJo ^ j6f Jofkfl/s gfsfx?df k"jf{wf/ ljsf; ug]{, sf7df8f}+ / Nxf;faLr ;xh 

a; ;]jfsf] ;+rfng ug]{, tftf]kfgL tyf s]?Ëdf ;'Vvf aGb/ufx lgdf{0f ug]{ nufot cGo ljifodf cfjZos sfof{Gjog ub}{ hfg] 

;xdtL ePsf] hgfOPsf] 5 . o; ;Gbe{df b'a} ;/sf/sf] tkm{af6 rfF8f] sfof{Gjog ug]{ k|lta4tf JoQm ePaf6 cfpg] lbgdf g]kfn 

ltAat / rLgaLrsf] Jofkf/df k|efjsfl/tf cfpg] ck]Iff ul/Psf] 5 .  
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;Dkfbs
b]a/fh ah|frfo{, Clif/fh ;"j]bL

To,

_______________________________________
_______________________________________

dxf;+3sf] k|sfzgx?
1.    The Iconography of Nepalese Buddhism US$ 10.00
2.    Short Description of Gods & Goddesses  US$ 03.00
3.    Product Catalogue (8 Sheets per set)             US$ 03.00
4.    Artistic Heritage of Nepal                             US$ 10.00
5.    Sacred Art of Nepal                                       US$ 30.00
       (All price include mailing charges)

k|sfzsM

g]kfn x:tsnf dxf;+3
kf]=j=g+= 784, pkdfdfu{, yfkfynL

sf&df*f}+, g]kfn
kmf]g M 4243015, 4244231, 4245467
     k\mofS;M 977–1–4222940

E mail:  han @ wlink.com.np
URL: www.nepalhandicraft.org.np

g]kfn cd]l/sfaLr Jofkf/ Pj+ nufgL 
k|a4{g ;DqGwL ;dembf/L 

g]kfn cd]l/sfaLrsf] jfl0fHo, Jofkf/ Pj+ nufgL clea[l4 
ug]{ p2]Zon] jfl0fHo dGqfnosf ;lrj >L k'?iff]Qd 
cf]emfsf] g]t[Tjdf g]kfn pBf]u jfl0fHo dxf;+3sf cWoIf 
>L s'zs'df/ hf]zL nufot ljleGg If]qsf pBf]uL 
Joj;foLx? ;lDdlnt k|ltlglwd08n 6f]nLåf/f  @)^& r}qdf 
;+o'Qm /fHo cd]l/sfsf] Jofkfl/s e|d0f ;DkGg ul/Psf] 
5 . g]kfndf ljb]zL nufgL ;Defjgf Pj+ cj;/af/] ljZn]if0f 
ug{, g]kfndf t'ngfTds nfesf If]q / cd]l/sfdf lgof{t 
x'g ;Sg] g]kfnL pTkfbgx?sf] klxrfg ug{, b'a} d'n'sx?df 
Joj;fo u/L a;]sf lgsf;Lstf{ Pj+ cfoftstf{x?sf] 
lj:t[t Joj;flos ljj/0f ;+sng ug{, Pgcf/Psf] ;xof]udf 

Joj;flos ;fem]bf/ tyf ;+o'Qm nufgLsf ;EdfJo If]qx?sf] 

klxrfg ug{ Pj+ cfk;L ;DaGw ljsf; ug{ ;xo]fu 

k'¥ofpg] cflb ljljw p2]Zon] ul/Psf] pQm e|d0fsf] qmddf 

x:tsnf ultljlw, n]v tyf pkof]uL hfgsf/L 
pknAw u/fpg] ;DaGwL ;"rgf

x:tsnf pBf]u Joj;fosf] ljsf; Pj+ k|a4{gdf 6]jf k'¥ofpg] p2]Zon] g]kfn x:tsnf dxf;+3åf/f ;do;fk]If sfo{ ug'{sf ;fy} 

ljljw ultljlwx? ;+rfng ub}{ cfPsf] ;a}df ljlbt} 5 . x:tsnf ;DaGwL ;d;fdlos ultljlwaf/] cfk\mgf ;b:ox? nufot 

;d:t x:tsnf pBdL Joj;foLx?nfO{ ;';"lrt u/L oj;fo k|a4{gdf ;xof]u k'uf]; eGg] p2]Zon] dxf;+3åf/f x:tsnf ;dfrf/ 

dfl;s ?kdf / Craft News q]dfl;s ?kdf k|sfzg ub]{ cfPsf] 5 . ctM oL k|sfzgnfO{ cem pkof]uL Pj+ hfgsf/Ld"ns 

agfpg oxfFx?;+u x:tsnf ;DaGwL ;d;flos ;"rgf, l;h{gf, n]v, hfgsf/L Pj+ pkof]uL ;fdfu|Lx? s'g} ePdf o; dxf;+3nfO{ 

pknAw u/fO{ lbg'x'g ;b:o dxfg'efj nufot ;Da4 ;a}df dxf;+3 xflb{s cg'/f]w ub{5 . 

;fy} dxf;+3df cfa4 ;+:yfut lhNnf x:tsnf ;+3 Pj+ j:t'ut ;+3x?n] klg cf-cfk\mgf ;+3sf ;d;fdlos k|a4{gfTds 
ultljlw ;DaGwL hfgsf/Lx? ;dodf pknAw u/fO{lbg' x'g ;DalGwt ;a}df cg'/f]w ul/G5 . 

cd]l/sfl:yt g]kfnsf] /fhb"tfjf;, g]kfn pBf]u jfl0fHo 
dxf;+3 / txfFl:yt Pg=cf/=Pg=aLr cfk;L Jofkf/ tyf nufgL 

clea[l4 ;DaGwL 5nkmn eO{ ;dembf/L kqdf x:tfIf/ ePsf] 
hgfPsf] 5 . pQm ;dembf/Lkqdf cd]l/sfl:yt g]kfnL /fhb"t 
8f=z+s/ k|;fb zdf{, g]kfn pBf]u jfl0fHo dxf;+3sf cWoIf 
>L s'zs'df/ hf]zL / Pg=cf/=Pg=P=sf tkm{af6 >L /fh]Gb| axfb'/ 
>]i7n] x:tfIf/ ul/Psf] lyof] .  

o; kxnaf6 cfpg] lbgdf g]kfn cd]l/sf b'O{ d'n'sx?aLr cfk;L 
Jofkf/, nufgL tyf k|ljlw k|a4{g ;DaGwL ;"rgfx? cfbfg k|bfg 
x'g'sf ;fy} gljgtd ;f]r, ljrf/ tyf Jojf;flos of]hgfx? 

;DaGwdf Joj;flos ;d'bfox?aLr 5nkmn Pj+ ;Dks{ eO{ 

cfk;L Joj;fo k|a4{gdf 6]jf k'Ug] ck]Iff ul/Psf]  5 .    


